Q&A of Financial Results for the 1st Quarter of the Year
Ending March 31, 2027

Disclaimer

This document (Q&A of financial results) is not a verbatim transcript of the questions
and answers that took place at the presentation as of August 6, 2026.

Rather, the Company has exercised its discretion in providing a summary for those who
did not participate.

Also, forward-looking statements, such as performance forecasts and the like, provided
in these materials are based on certain assumptions and may differ significantly from
actual business results as a result of a variety of factors.

The company-wide
Q: Please explain the progress of Q1 results against the Company’s plan.

A: Revenue was approximately ¥7.0 billion below the internal plan on a companywide
basis. This was due to weaker-than-planned sales in the Imaging Products Business
and certain postponements of sales in the Precision Equipment Business and Digital
Manufacturing Business, despite foreign exchange tailwinds and solid performance
in the Healthcare Business and Industry Business. Operating profit exceeded the plan
by approximately ¥5.0 billion on a companywide basis, supported by upside in the
Healthcare Business and Industry Business as well as the recognition of US tariff
refunds of ¥4.0 billion.

Q: Please explain the impact of the US tariff refunds and the breakdown by
business segment.

A: In Q1, we recognized US tariff refunds of ¥4.0 billion, which represents
approximately 60% to 70% of the total refund amount expected. Although there is
a possibility that the remaining amount will also be refunded, the timing and amount
of such refunds remain uncertain. Accordingly, the remaining amount is not
incorporated in the full-year financial forecast announced at this time. Of the refunds
recognized in Q1, slightly more than 70% were attributable to the Imaging Products
Business, with the remainder mainly attributable to the Healthcare Business.

Imaging Products Business
Q: Please explain the main factors behind the downward revision to the sales

plan.

A: We have lowered the first-half sales plan due to a recent decline of demand in China.
The Chinese market has been tracking below our initial assumptions, affected by the
exclusion of camera products from the government’s consumption stimulus



Q

measures, including coupons, and by the slowdown of the macroeconomy. As
uncertainty over the outlook remains, we will continue to carefully monitor the
market environment.

Please explain the impact of the rising memory prices.

At the beginning of the fiscal year, we expected the impact of the rising memory
prices on operating profit for this fiscal year to be in the high single-digit billions of
yen, and at present the impact is generally progressing in line with our assumptions.
Meanwhile, as uncertainty remains regarding future price trends, we will continue to
monitor the risk of additional impact. We have secured prospects for procuring the
volume required for this fiscal year.

Precision Equipment Business

Q:
A:

Q

Please explain the outlook for FPD in the next fiscal year.

For the next fiscal year, we aim to sell more units than this fiscal year. While the
outlook for the first half of next fiscal year is relatively visible, uncertainties remain
for the second half. We currently plan to sell 27 units this fiscal year and are
conducting business activities with the aim of exceeding that level next fiscal year.

Please provide the latest update on digital lithography systems.

Our digital lithography system, “DSP-100", has already secured its first order, and
we expect it to contribute to earnings from FY2027. In addition, in the field of
advanced packaging, which is part of the back-end process for semiconductor device
manufacturing, we announced in June of this year the development of a higher-
productivity digital lithography system with a resolution of 1.5 pm (Line and Space),
reflecting the diversification of customer needs. We have already secured business
negotiations for this system as well, and plan to launch it during FY2027.

Digital Manufacturing Business

Q:
A:

Please provide an update on the market environment and business progress.
Demand in the metal 3D printer market remains firm, mainly in the defense and
space segments. Recently, in addition to conventional one-off projects, inquiries for
multiple-unit projects from major customers through repeat orders have been
increasing, and the business environment has been favorable. For this fiscal year, an
important objective is to make Nikon SLM Solutions profitable on a standalone basis,
and at present progress toward achieving this objective is generally in line with plan.



